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Disclaimer

The information contained in this Offering Memorandum is confidential and is provided for the sole purpose of allowing persons to evaluate whether there is 
interest in proceeding with further discussions with the owner regarding a possible transaction with respect to the Kathrein Industrial Building (the “Asset”). The 
information contained herein shall not be photocopied or disclosed to any other party and shall not be used for any other purpose. 

Neither the owner, nor Jones Lang LaSalle  (JLL), nor any of their officers, directors, employees or agents, assume any responsibility or make any representations 
or warranties, whether express or implied, by operation of law or otherwise, with respect to the Asset or this Offering Memorandum or any information or 
statements (including financial statements and projections) contained herein or relating hereto, including the accuracy or completeness of such information or 
statements and the condition, quality or fitness of the Asset. Such information and statements have in many circumstances been obtained from outside sources, 
have not been tested or verified and may be subject to errors or omissions. Projections, in particular, are based on various assumptions and subjective 
determinations as to which no guaranty or assurance can be given. Without limiting the foregoing, in the event this Offering Memorandum contains information 
relating any hazardous, toxic or dangerous materials in relation to the Asset, such information shall in no way be construed as creating any warranties or 
representations, express or implied, by operation of law or otherwise, by any party, as to the existence or non-existence or nature of such materials in, under, on 
or around the Asset. Potential investors are urged to perform their own examination and inspection of the Asset and information relating to same, and shall rely 
solely on such examination and investigation and not on this Offering Memorandum or any information or materials contained herein or otherwise provided.

The only party authorized to represent the owner of the Asset is Jones Lang LaSalle (JLL), and the owner shall not be obligated to pay any fees or commissions to 
any other advisor, broker or representative. Any party entering into a transaction with the owner shall be obligated to pay any fees or commissions due any 
advisors, brokers or representatives other than Jones Lang LaSalle, dealing with such party. This Offering Memorandum is provided subject to change of price or 
terms and other changes to the materials, statements and information contained herein or relating to the Asset, and is subject to withdrawal, all without notice 
or any liability. In no event shall the delivery or receipt of this Offering Memorandum be deemed to create any legal obligation to enter into any transaction with 
respect to the Asset, and only a definitive agreement signed by all parties shall create a binding commitment to enter into a transaction.   

Confidentiality Agreement

The information contained in this investment offering material (“Offering Memorandum”) is confidential, furnishes solely for the purpose of a review by a 
prospective purchaser of the property and is not to be used for any other purpose or made available to any other person without the express written consent of 
JLL. The material is based in part upon information supplied by the owner of the property (“Owner”) and in part upon information obtained by JLL from sources 
it deems reasonably reliable. Summaries of any documents are not intended to be comprehensive or all-inclusive but rather only outlines of some of the 
previsions contained herein. No warranty or representation, expressed or implied, is made by Owner, JLL or any of their respective affiliates, as to the accuracy or 
completeness of the information contained herein or as to engineering or environmental matters. Prospective purchasers should take their own projections and 
conclusions without reliance upon the material contained herein and conduct their own independent due diligence, including engineering and environmental 
inspections to determine the condition of the property and the existence of any potentially hazardous material used in the construction or maintenance of the 
building or located at the site. Delivery of this Offering Memorandum is also subject to the “Confidentiality and Conditions” section hereof.

This Offering Memorandum was prepared by JLL and has been reviewed by Owner. It contains selected information pertaining to the property and does not 
purport to be all-inclusive or to contain all of the information, which a prospective purchaser may desire. All financial projections are provided for general 
reference purposes only and are based on assumptions relating to the general economy, competition, and other factors beyond control and, therefore, are 
subject to material change or variation. An opportunity to inspect the property will be made available to qualified prospective purchasers.
In this Offering Memorandum, certain documents, including leases and other materials, are described in summary form. The summaries do not purport to be 
complete nor, necessarily, accurate descriptions of the full agreements involved, nor do they constitute a legal analysis of such documents. Interested parties are 
expected to independently review all documents.

This Offering Memorandum is subject to prior placement, errors, omissions, changes or withdrawal without notice and does not constitute a recommendation, 
endorsement or advice as to the value of the property by JLL or the Owner. Each prospective purchaser is to rely upon its own investigation, evaluation and 
judgment as to the advisability of purchasing the property described herein.

Owner and JLL expressly reserve the right, at their sole discretion, to reject any or all expressions of interest or offers to purchase the property and/or to 
terminate discussions with any party at any time with or without notice. Owner shall have no legal commitment or obligation to any purchaser reviewing this 
Offering Memorandum or making an offer to purchase the property unless a written agreement for the purchase of the property has been fully executed, 
delivered, and approved by the Owner and any conditions to Owner’s obligations hereunder have been satisfied or waived. JLL is not authorized to make any 
representations or agreements on behalf of Owner.

This Offering Memorandum is the property of JLL and may be used by parties approved by JLL. The property is privately offered and, by accepting this Offering 
Memorandum, the party in possession hereof agrees (i) to return it to JLL immediately upon request of JLL or Owner and (ii) that this Offering Memorandum and 
its contents are of a confidential nature and will be held and treated in the strictest confidence. No portion of this Offering Memorandum may be copied or 
otherwise reproduced or disclosed to anyone without the prior written authorization of JLL and Owner.
The Offering Memorandum may be disclosed to the prospective purchaser’s partners, employees, legal counsel and institutional lenders (“Related Parties”) only 
on a “need-to-know” basis for de purpose of evaluating the potential purchase of the Property; provided, however, that Prospective Purchaser shall inform such 
Related Parties of the confidential nature of the Offering Memorandum, and shall be responsible for a breach of this agreement caused by such Related Parties.

The terms and condition set forth above apply to this Offering Memorandum in its entirety.
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JLL is pleased to offer for sale a state of the 
art property owned by Kathrein Mobilcom
Mexico, S. de R.L. de C.V. Kathrein’s
operating assets were recently purchased by 
Ericsson Antenna Technology Mexico, S.A. de 
C.V., who is now the main tenant of the site.

The site is located on Carretera Ciudad 
Industrial Xicohténcatl, Km 7, Tetla, Tlaxcala.  
Ciudad Industrial Xicohténcatl industrial 
area is home to global corporations such as 
Kimberly-Clark, DOW Chemical, Owens 
Corning, BASF, Saint Gobain and Greenbrier. 

The Kathrein Mobilcom facility was 
inaugurated in April of 2015. Its Gross 
Leasable area has 12,815 sqm of 
manufacturing, warehouse, canteen and 
office space, plus roughly 60,000 sqm of land 
reserves (the property has a total land area 
of 100,000 sqm).

Ericsson recently  purchased Kathrein’s
antenna and filter business, and this facility, 
still owned by Kathrein has been leased by 
Ericsson, the worldwide 5G technology 
leader, under a five year lease commencing 
on October 1st, 2019, with one 5 year 
possible extension.

Ericsson will continue to design and 
manufacture mobile communication 
antennas on site, to supply the American 
continent’s demand in this high growth 
business. As The Internet of Things (IoT) and 
4G & 5G technologies become mainstream, 
demand for higher volumes of data 
transmission & connectivity equipment is 
poised to grow exponentially.



Oficinas JLL

Ciudad Industrial Xicohtenacatl
Tetla, Tlaxcala

Number of leased properties 1

Industrial “GLA” (sqm) : 12,815

Total “Gross Rent per Year”: MX$18,690,431

Kathrein / Ericsson Site

Tijuana

Monterrey

Guadalajara

Ciudad de México

Querétaro





This offering wil
feature a 100% 

leaseback of the
facility under a 5 

year net net lease.



Lease Summary

Address

Carretera a Mena Km 7+0

Ciudad Industrial Xicohténcatl, Ejido de NCPE Plan de Ayala

Tetla de la Solidaridad, Tlaxcala, México C.P. 90434

Ownership Kathrein Mobilcom Mexico S. de R.L. de C.V.

Gross Leasable Area

12,815 sqm (Total Leasable Area)

Industrial low level rooftop (Manufacturing): 5,820 sqm

Industrial high level rooftop (Warehouse): 3,592 sqm

Total Industrial Area: 9,412 sqm

Office Space: 1,960 sqm

Third party lease: 807 sqm (to be added to the Ericsson lease starting March 2021)

Land Area 100,000 sqm

Dock Doors / Ramps 6 / 1

Parking Spaces 116

Lot Dimensions Approximately 430m x 232.5m

Water & Drainage Municipal Services

Electric Power 3,000 KVA transformer (750 KVA hired)

Zoning Heavy non-polluting industry



Lease Summary
Lease Rate MX$ 1,557,536 per month

Lease Type Triple Net

Guarantor Bank or Bond Company Guarantee

Lease Term
5 Year Term Beginning on October 1

st
, 2019

Ending on September 30
th

, 2024

Options Option to extend 5 additional years

Indexation Mexican CPI (INPC)



Rent Roll Until February 28, 2021

Site Start Date End Date

Rent 

(MX$)per 

month

Last Increase Next Increase Indexation Comments

Manufacturing             5,820 Manufacturing       128.39               747,201 

Warehouse             3,592 Warehouse       106.99               384,299 

Office             1,960 Office       128.39               251,635 

Canteen                 636 Canteen       106.99                  68,044 

Manufacturing                 196 Manufacturing       137.00                  26,852 

Warehouse                 360 Warehouse       137.00                  49,320 

Office                 114 Office       137.00                  15,618 

Canteen                 137 Canteen       106.47                  14,567 

Total 12,815     1,557,536     

Rent Roll Starting March 2021

Site Start Date End Date

Rent 

(MX$)per 

month

Last Increase Next Increase Indexation Comments

Manufacturing             6,016 Manufacturing       132.24               795,535 

Warehouse             3,952 Warehouse       110.20               435,499 

Office             2,074 Office       132.24               274,259 

Canteen                 773 Canteen       110.20                  85,163 

Total 12,815     1,590,455     

N/A January 1, 2021
Mexican CPI 

(INPC)

Rent (MX$) per sqm per 

month
GLA (sqm)

Kathrein 

Mobilcom
October 1, 2019 September 30, 2024

N/A

Starting on March 1
st

, 

2021 the 807 sqm space 

leased by the third party 

will merge with the 

space leased by Ericsson.

GLA (sqm)
Rent (MX$) per sqm per 

month

Kathrein 

Mobilcom
October 1, 2019 September 30, 2024 January 1, 2021 January 1, 2022

Mexican CPI 

(INPC)

The rent per square 

meter has been adjusted 

for inflation once from 

the inital lease rates.

Third Party N/A February 28, 2021 N/A N/A

The Offering



Kathrein Site Cash Flow*

Extension Option is not executed
2020 2021 2022 2023 2024 2025

NOI 17,382,100           17,769,227           18,281,965           18,830,424           14,546,503           

Building Residual Value 128,364,994        

Land Residual Value 19,992,160           

Cash                   MX 17,382,100$      17,769,227$      18,281,965$      18,830,424$      14,546,503$      148,357,154$   

NPV                     MX 143,803,686$  

NPV                     US 7,336,864$        

Going-in-cap rate: 12.1%

Extension Option is executed
2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

NOI 17,382,100           17,769,227           18,281,965           18,830,424           19,395,337           19,977,197           20,576,513           21,193,808           21,829,623           16,863,383           

Building Residual Value 148,810,209        

Land Residual Value 19,992,160           

Cash                   MX 17,382,100$      17,769,227$      18,281,965$      18,830,424$      19,395,337$      19,977,197$      20,576,513$      21,193,808$      21,829,623$      16,863,383$      168,802,369$   

NPV                     MX 165,182,408$  

NPV                     US 8,427,606$        

Going-in-cap rate: 10.5%

Market Rent NOI 11,405,063           11,747,215           12,099,632           12,462,621           12,836,499           13,221,594           13,618,242           14,026,789           14,447,593           14,881,021           15,327,452           

The Offering

*For the Cash Flow the assumptions are:

• NOI is calculated as 93% of gross rent
• The discount rate is 11%
• Exit cap rate is 10%, and Residual Value is calculated based on inflation projected NOI at market rents
• Mexican CPI (INPC) will be 3%, in line with historical performance
• The USD/MXN exchange rate used is MX$ 19.60, the value of the USD/MXN March 2020 futures. Source: CME Group, October 31, 2019



Strong Tenant Profile
5G Leader

Consolidated
Manufacturing Location

Great Expansión Value Add
Opportunity

Mission Critical Facility

Lease Structure5 Year Lease NNN





We have made the world a smaller place by
connecting people through communications
technology: From telegraphy to fixed
telephny to mobile. As a 5G technology
leader, we are making it even smaller as we
move from connecting every “one”, to
connecting every “thing”.

It all started in a mechanical workshop in 
Stockholm in 1876 where Lars Magunos
Ericsson designed telephones and his wife
Hilda manufactured them by winding copper
with coils.

Ericsson revolutionized fixed
communications with new switching
techniques. We did it again with fixed
telephone digital technology and then came
mobility.

We have been a technology leader in every
generation of mobile communications. When
broadband was

in its infancy, Ericsson was already working
on the technology that would become 3G. 
Ericsson was working on 4G long before the
smartphone became ubiquitous. Our
tecnhnology leadership has been a key
industry driver towards 5G.

With 5G now a comercial reality, we continue
to invest to strengthen 5G leadership and 
help our customers, and by association their
customers, capture the full value of
connectivity.

Our portfolio spans Networks, Digital 
Dervices, Managed Services, and Emerging
Business. It is designed to help our customers
go digital, increase efficiency and find new 
revenue streams.

The Ericsson shares trade on Nasdaq 
Stockholm and the Ericsson ADSs trade on
NASDAQ New York. www.ericsson.com



Net Sales Reported operating Free cash flow

SEK billion income (loss) excl. M&A

(2017:205.4) SEK billion (2017:-34.7) SEK billion (2017:4.8)

(2016:220.3) (2016:5.2) (2016:0.9)

Operating margin excl. Number of Gross margin excl.

restructuring charges employees restructuring charges

SEK billion (2017:-12.8%) (2017:100,735) (2017:25.9%)

(2016:5.8%) (2016:111,464) (2016:31.2%)

210.8 1.2 4.3

210.8 95,359 35.2%

Strong Tenant Profile

Execution of the focused strategy yielded gradual results during 2018. The 
basis of the strategy is increasing investments in R&D for technology and 
cost leadership in combination with cost efficiency efforts to drive better 
gross margin. In 2018, Ericsson returned to growth and profitability. Full 
year operating margin was 4.4% supported by a strengthening gross 
margin. Full year organic sales growth was 1% and the first commercial 
deployment of 5G happened in the fourth quarter.

Earnings

Q1 report: Digital Services’ gross margin 
excluding restructuring charges improved YoY, 
to 41.4% (-25.5%) driven by improved services 
margins as a result of cost reductions.

Q2 report: Managed Services’ operating margin 
excluding restructuring charges improved to 
6.5% (-2.1%) as a result of cost reductions and 
customer contract reviews.

Q3 report: Networks’ operating margin 
excluding restructuring charges was 16.1% 
(11.9%) driven by cost reductions and ERS ramp-
up, partly offset by increased investments in 
R&D.

Q4 report: Sales adjusted for comparable units 
and currency increased by 4% and Ericsson 
returned to growth for the full year 2018.

Strategy execution

Digital Services: Provisions were made in the 
fourth quarter 2018 related to reshaping the 
BSS business and is expected to set Segment 
Digital Services on a strong path to achieving 
the target of low single-digit operating margin 
(excluding restructuring charges) in 2020.

Managed Services: At year-end 2018, the 42 
contracts identified as unprofitable or non-
strategic had been addressed, resulting in an 
annualized profit improvement of 
approximately SEK 0.9 billion.

Networks: The ERS is now fully transitioned and 
it accounted for 93% of total radio unit 
deliveries in the fourth quarter and 87% for full-
year 2018.

Emerging Business and Other: Ericsson has 
partnered with One Equity Partners to further 
develop Media Solutions. Ericsson will retain 
49% of the shares in the company.

Key announcements

North East Asia: Ericsson to automate Cloud 
Execution Environment (CEE) for NTT DOC-OMO 
in Japan.

South East Asia, Oceania and India: Celcom 
signs up with Ericsson to expand and upgrade its 
LTE network in Malaysia.

North America: T-Mobile and Ericsson sign a 
USD 3.5 billion 5G agreement in the US.

Europe and Latin America: Wind Tre selects 
Ericsson for RAN modernization in Italy.

Middle East and Africa: MTN, Ericsson and 
Netstar record 5G first for South Africa.

+- US $ 21 B



5G – a commercial reality
5G became a commercial reality during 2018 with 
commercial launches in North America. In 2019 
we will see further launches enabled by already 
made and coming spectrum allocations.

5G will significantly reduce the cost-per-
delivered-gigabyte for mobile broadband. This is 
the immediate compelling reason for our 
customers to invest as network traffic continues 
to grow.

As an enabler of use cases beyond mobility 
and into IoT, 5G will also create new growth 
opportunities for our customers, such as virtual 
reality applications, fixed wireless access or 
digitalization of industries and wider society. 
Most telecom operators will leverage their 4G 
networks to set up 5G connections. We can 
already support 5G in our installed base of 
Ericsson Radio System, introduced into networks 
in 2015, for cost-effective coverage and capacity 
build-outs on multiple bands.

Moreover, our new Cloud Core solutions are 
made to smoothly introduce dual-made 5G Core. 
Service providers can leverage Ericsson 
orchestration solutions to efficiently and 
dynamically manage their networks. This 
provides cost-effective and fast transition to 5G.

5G  is anticipated to be rolled-out faster than 
any previous technology generation. Our Ericsson 
Mobility Report predicts that 5G coverage will be 
available to 40 percent of the world’s population 
by the end of 2024, with about 1.5 billion 5G 
enhanced mobile broadband subscriptions, and 
4.1 billion cellular IoT connections.

Meanwhile, we continue to invest in R&D to 
ensure we can help our customer with those 
opportunities.

5G standardization
Technology leadership has always been 
important to Ericsson. Though early and 
significant investments in R&D we are recognized 
as a leader in 5G –related contributions to the key 
3GPP working groups, and we have many 
industry firsts’ behind us.

Strong Tenant Profile

Börje Ekholm
President and CEO

Our focused strategy delivers

2018 was an encouraging year. The focused strategy 
delivered and 5G became a commercial reality. 
Coming up next: pursuing growth – selective, 
disciplined and profitable growth.

The Ericsson that closed 2018 was much more 
focused and slimmer; more customer-centric and 
efficient; faster and more agile; and financially 
transformed compared with the Ericsson of 12-18 
months earlier.

By concentrating on our core business, 
increasing R&D investments and aggressively 
reducing costs, 2018 saw us progressing on our 
turnaround with improved profitability and 
growth. We achieved this, and increased our 
market share in the process, despite continued 
challenging market conditions with an overall 
market that contracted, as well as exits of 
contracts and businesses. As we all know, the kite 
lifts in headwind.

With the increased focus on our core 
business, we partnered with One Equity Partners 
to develop MediaKind, formerly Ericsson Media 
Solutions. We retain 49 percent of the shares in 
the company as we believe in the upside of this 
area. We will continue to develop RedBee Media 
as a focused media services entity.

The year also saw 5G move from the labs and 
trials to the market with the first commercial 
deployments. In addition to being an industry-
changing technology, it will also be the backbone 
to the digitalization of society.

Customers first
Our focused strategy, launched in March 2017, 
starts from our customers’ needs, with relentless 
focus on what creates value. By executing on our 
strategy, we enable our customers to become 
more efficient, create great end-customer 
experiences, and find new revenue streams.

Growth
We are moving to the next stage of our focused 
strategy: pursuing selective, disciplined and 
profitable growth.

We aim to grow in our core business and in 
new businesses. Both are driven by our 5G and 
IoT capabilities and opportunities arising from 
technology shifts in the market. We will remain 
financially disciplined to safeguard our growth 
ambitions will not dilute our main targets.

“The focused strategy 
delivered and 5G 
became a commercial 
reality.”



Kathrein’s success story extends over 
almost an entire century of technology 
history.

It all began in the small workshop of 
company founder and engineer Anton 
Kathrein in 1919. Under the leadership of 
his son Prof. Dr. Anton Kathrein, the 
company has grown into an internationally 
active enterprise. Since his father’s death 
in 2012, Anton Kathrein has been at the 
helm of an experienced management 
team, leading the company into the future.

Kathrein’s success is based on a definite 
ability to sense technological 
opportunities and business potential. 
Entrepreneurial foresight, smart and timely 
decisions, creative agility and daring 
perseverance are the main pillars of the 
company history. They have facilitated 
technological innovation at the company 
since the start and transformed the then 
one-man operation into one of the leading 
international specialists. Kathrein, as a 
family-owned business, has stood for 
comprehensive customer care and 
responsibility towards employees, society 
and the environment for three generations.

We have sales affiliates and partners on all 
continents. The Kathrein Group has a staff 
of around 7,100 (as of October 2018). The 
company generated a consolidated 
turnover of € 747m in 2017. The sold 
division made EUR 270 M last year.







▪ Welcomes employees in R&D, production and sales to its Networks business

▪ Expands the Ericsson Radio System portfolio with new products and strengthens its 
antenna in-house competences and capabilities

▪ Complements Ericsson’s strong base in Europe

Oct. 2019 Press Release

Ericsson (NASDAQ: ERIC) has completed 
its acquisition of the antenna and filter 
division of Kathrein, a world leading 
provider of antenna and filter 
technologies with headquarters in 
Rosenheim, Germany.

Today’s closing follows the 
announcement on February 25, 2019 
that Ericsson intended to acquire 
Kathrein’s antenna and filter business.

Ericsson is looking forward to providing 
its customers a broadened Ericsson 
Radio System offering. In addition to 
expanding Ericsson’s portfolio of 
antenna and filter products, the 
acquisition will bring vital competence 
necessary to evolve radio access 
products.

Ericsson has gained a competent 
organization focusing on R&D, 
production, and sales, based in more 
than 20 locations including Germany, 
Romania, the U.S., Mexico, and China. 
With most of the professionals based in 
Europe, Ericsson is complementing its 
already strong R&D base across 21 

locations on the continent

Fredrik Jejdling, Executive Vice President 
and Head of Business Area Networks, 
Ericsson, says: "A very warm welcome to 
our new colleagues. We are confident 
that together, we will evolve our radio 
products that customers need for 5G 
and beyond. By integrating radios with 
antennas while making the best use of 
site space, we will continue to develop a 
world-class next-generation portfolio.”

The antenna domain is evolving using 
multiple frequencies and multiple 
technologies. At the same time, radios 
and antennas are being integrated to 
optimize the usage of site space and 
overall network performance, which is 
vital for the introduction of 5G. This 
makes antennas going from being 
passive components to a more 
advanced technology and an area of 
strategic importance. More powerful 5G 
networks will drive antenna 
development for further improved 
performance, capacity and coverage.



Growing Industry



The State of Tlaxcala is located on the 
central plateau of the country, in a 
strategic location between Mexico City 
and the States of Mexico and Puebla, the 
country’s main centers of consumption, 
and the port of Veracruz, the most 
important of Mexico in terms of both 
exports and imports.

The State of Tlaxcala has an area of 
4,060,923 square Kilometers, which 
represents 0.2% of the national territory. It 
is the smallest federative entity, only 
larger than Mexico City. It is divided into 
60 municipalities, with 794 locations. Its 
population has grown consistently from 
172,000 inhabitants at the beginning of 
the last century to its current 1,272,847 

Its topography is mountainous. It has 
large plains, cut by canyons and 
volcanoes such as La Malinche, which 
rises to 4,640 meters above sea level. 
Tlaxcala is located in the region of the 
Neovolcanic Axis, which crosses through 
the central part of Mexico, from east to 
west reaching the sea on both sides. 
Volcanoes and mountains of all types and

sizes are abundant in the landscape, as

well as vast plains that once were lakes 
surrounded by mountains and forests.

The climate of Tlaxcala is temperate, 
except at the top of the La Malinche
volcano, where it is cold. The heat is 
moderate and almost never exceeds 30 °
C. In many early mornings during the 
winter it freezes in most of the state. Snow 
is rare except at the summit of La 
Malinche. During most of the year the 
days are cool in the morning and 
temperate at noon.

Tlaxcala’s economy is 0.6% of Mexico’s 
GDP. The state’s tertiary sector represents 
almost two thirds of the economy with 
real estate activity being the main 
contributor. The secondary sector is one 
third of the economy, and the primary 
sector, although quite small, makes the 
state one of the main national producers 
of peppermint, agave for pulque 
production, green beans and barley. 

Tlaxcala’s proximity with Puebla 
(Volkswagen & Audi) and Mexico City, and 
the lately improved highway 
infrastructure have driven the State’s 
industrial growth.



2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018

Central Markets 4.62 4.11 4.23 4.52 4.52 4.77 4.35 4.20 4.47 4.60 4.56

Puebla 3.50 3.50 3.50 4.03 4.00 4.30 3.70 2.61 4.09 4.23 4.00
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Volkswagen and Audi, as well as their suppliers drive 
manufacturing and much of employment in this market. 

Fundamentals Forecast

Stock (m2) 2.63 M

Average asking rent
(USD/m2/mo)

$ 4.00

Vacancy rate (%) 3.8 %

YTD net absorption (m2) 26,022

Stock (m2)

Average asking rent
USD/m2/mo

Central Region Puebla

▪ Volkswagen has been a Puebla driver for more than twenty years.

▪ Audi started operations, part of the space that serves Audi’s “Just in Time” 
supplies is actually in the State of Tlaxcala, included in this market. 

▪ Other industries include food and produce.

▪ The textile industry was strong but has been losing force the last few years.
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